. Thursilay, TDecember. 30, 2010

-CHIGAGC DAILY LAW BULLETIN

Lawyers leave home to seek an
-opportumty, find it m Israel |

By Jerry Crimmins.
Law Bulletin staff writer

|- “Bill Clinton famously observed,” said
| FredricD. Tannenbaum, that ‘vou need

to reinvent yourself every five years.” ”
And “lawyers are business people first

and lawyers second,” Tannenbaum said.
| Tennenbaum, a ;
| .managing partner at
Gould, & Ramer,
LLE” came ‘up with
the idea i m May of
organizing -a tradé
delegatxon to Israel.
: called. it

“AcornsZOaks Yo

" "He recruited nine

other business peo-

ple, lawyers and in-

" vestors and led them

Fredric D,
Tannenbaum

L on. & tnp to- el Aviv. in October that: eég
reslted in 26" meetings with' Istaeli en:’

trepreneurs and w1th Israeli money peo- , terests :
" ‘never have come about

ple.
“Just today,” Tannenbaum, 52, ‘said,
“we are helping clients with” thirée busi-

ness deals resulfing-from the short trip. - !

We are helpmg one U.S. client miake an
. investment in.an Israeli-based search.en-
gine optimization company; “helping an
"Israeli-based developer ralse capital ‘and
distribute its products i the U.S.; and
helpmg a'US. client form 2 joint venture

to ﬁnd capltal m the'U

Sm(;e -the tni_:m, Billow:hi Yeen workmg _

some ‘of the

Billow is now talking abc)
deals with members of

qgatmn

terests and plans an "

nvely," Billow sald

Billow is a formerpar
Strawn LLF who, accort
in 1987 to become a;“ o

The idea of the: delegation to
Israel arose, Tannenbaum said, because he
is on the executive commitiee and past
president of LawExchange International,
an association of midsize law firms rep-
resenting clients who do business in major
commercial markets around the world.

LawExchange got a new law firm mem-
ber in Israel recently, a firm named Israeli
Ben-Zvi. Tannenbaum met one of the
partners, Omer Ben-Zvi, in Italy in May.

The nation of Israel “is known for its
technical prowess as well as its energetic
fueling of startup.companies,” Tannen-
baurn said. “And they only have seven
million people, so they need a market
that’s bigger.”

Tannenbaum suggested to Ben-Zvi that
he would bring U.S. business owners,
chief executive officers, investment
bankers and lawyers to Israel. The goal
would be to develop relationships for
chents of Tannenbaum's firm who might
look for investments in Israel, or who are
“looking for the next hig thing.”

The meetings would give Israeli com:
pamies opportunities to contact foreign
mnvestors for fmancing, or to sell busi-
nesses, buy businesses, do joint ventures,
or get distribution.

And if deals did develop, “hopefully .
they’ll call us” for the legal work, Tan-
nenbaum said.

Ta.nnenbaum said he believes there is
an “intangible benefit” for him of “being
percetved as a well-connected, well-net-
worked gatekeeper bridging geographic,
cu]tural economic  and soc:a! hound-
aries."

Seven out of the 10 people who agreed
to join the delegation are Jewish,

But the trip “was really just business,
really,” Tannenbaum said.

“Where do you go for technology and to
help businesses?” Tannenbaum asked.
“We thought this would be a good place.”

The delegation had three days of busi-
ness meetings in Tel Aviv in Qctober
There were eight or nine meetings each
day.

Every hour, Tannenbaum said, “some-
body comes in that you never heard of,
talks to you about a product. They're
talking in [technical] gibberish. And you
have to figure out what they are talking
about; what's right with their story; what's
wrong with their story; and how do you
communicate and add value.”

Billow said he has traveled for business
deals “to Europe, the Pacific, to Turkey,”
Last vear, he went to China four times.

And he has worked on various trans-
actions with Tannenbaum in the' past.

“When Fred said he’s putting togéther this
posse,” Billow said, “I immediately want-
ed to join in on that group and explore this
possibility.”

“Israel has a great level of industrial
activity for its size and population, and 1
had not been there,” for business pur-
poses, Billow said. He wanted to plant a
flag.

Summmg up the experlence " Tannen-
baum said, “So many lawyers are per-
ceived as one-dimensional technicians. So
this trip opened my eves and built on my
belief and my values that I've learned at
Gould & Ratner for 20 years that lawyers
are business people first and lawyers
second.”

Tannenbaum is planning a second trip
to Israel in October 2011 and has dreams
about similar trips to China and Brazil.
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